MPA Sales Criteria: Account Executive

Proactively establishes contact with enthusiasm and persuasive communica-
tion. Effectively manages short-term projects with a strong emphasis on
achieving high output.

Achievement Orientation G) A High v D @
Self-assertion (&) B High v ® . @
Use of Energy (3) c High v (D [ @)
Emotional Control (i) D Medium v (D . @)
Social Contact (3) E Medium v ® @O
Confidence/Trust (i) F Medium v ® @O
Attention to Detail (3) G Low v (D . @
Security () H Low v (® [ @
Abstraction Orientation @ I Low v (P . @

™
m a S t e r LEARN MORE ABOUT OUR SOLUTIONS AT MASTERPEOPLEPLATFORM.COM
VALUE PEOPLE




